




• Public platform with more than 5500 profiles from more than 200 countries

• Different types of profiles (Business Offer, Business Request, Research & 
Development Request, Technology Offer & Technology Request)

• Different types of partnerships (Commercial agreement, Investment 
agreement, Outsourcing agreement, Supplier agreement, etc.)

• Different sectors represented



• Centralisation of profiles 

• Quality through EEN advisors

• Quantity 

• Wide network

• Precise guidelines



Public version of the platform





Take stock of the needs following this process:

• Introducing the POD

• The client presents his needs

• If the POD is adapted, the advisor provides the required forms to be completed 
for the creation of the profile.



• The client offers a first version of the profile

• The advisor reviews the profile, and modifies it according to the EEN 
guidelines

• The final version validated by the client is published on the EEN website.



• Client informed of any expressions of interest received

• Follow-up in the event of a match between the two clients

• Search for profiles on the platform and send expressions of interest

• Dissemination of the profile according to strategic criteria (country, sector, etc.).





• Seeks new international partners

• Has a specific/well-developed project

• Knows exactly what kind of partnership and potential partners they are looking 
for.





• For clients who need partners to expand their business abroad

• For mainstream technologies or existing products

• Establishing a franchise in other countries of the Network

• Finding trade intermediaries or suppliers abroad or

• Establishing partnerships, which do not involve technology transfer.

Example of agreements sought: commercial agreement, outsourcing, supplier, 
investment 



• For clients who offer or request an innovative technology or know-how

• For innovative technologies where a “Technology transfer” takes place

• Adapt a technology developed in one organisation into another organisation.

Example of agreements sought: commercial agreement with technical 
assistance, R&D cooperation, investment 



• For clients who search partners for a particular EU research project

• To find partners abroad, to complete a consortium led by the client

• The aim is writing a common proposal and answer EU calls for projects.





DOS DON’TS

Be specific in your partner search: targeted profiles 

lead to better EOI’s

Publish a broad profile (“message in a bottle”)

Identify target markets beforehand: proactive 

search

Use the POD to find new customers

Be specific on the type of partner you are looking 

for…

Be too broad in the type of partner sought neither in 

the cooperation agreements

… as well as on the cooperation agreement sought Add highly technical terms, acronyms, etc.

Write your profile with simple terms Publish a profile to test the waters 

Be responsive in handling EOIs



een.ec.europa.eu

https://een.ec.europa.eu/
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